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LIVING THE DREAM

REALTOR® life
Written by Chris Menezes

Photography by Andy Eicher Photography

Working in real estate was 

a dream come true for 

Theresa Tierney-Friedl. 

It’s all she ever wanted to 

do as a kid. While other 

kids were pretending to 

“play house,” she was 

pretending to sell them. 

Lego time was devoted 

to custom homebuilding, 

and her sketchpad 

consisted of architectural 

floor plans drawn with 

crayon and color pencils.  

Theresa
TIERNEY�FRIEDL
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Theresa inherited the REALTOR® drive from her grandmother, who 
was also an agent. She remembers going to work with her grand-
mother and playing in her office. She’d cut homes out of Harmon 
Home Magazine, paste them into a book, and pretend people would 
call her to buy them. Like a true REALTOR®, she’d even try to sell 
the houses in her book to her parents long after she left the office.

“I remember going on appointments with my grandmother, 
going just to take a peek at new listings that hit the market,” she 
says. “I have always liked looking at houses and knowing the 
local neighborhoods, especially when I got older.”

After graduating from Nordonia High School in 1999, Theresa 
went to Tri-C for two years, where she took business classes. In 
2001, when she and her husband, (boyfriend at the time) Mike, 
decided to purchase homes to build their rental portfolio and 
to flip, the real estate agent they worked with didn’t leave them 
with the best impression.

“I knew even then that I could do better than he did,” she says. 
“We felt lost in the process. Knowing how much of a step this is 
for people, I wanted to be able to help others feel comfortable, to 
help guide them in the right direction.”

So, Theresa enrolled at Hondros College, took the real estate 
courses, and signed on with Smythe Cramer, Macedonia office 

(now Howard Hannah), where she spent her first 10 years in the 
business. Theresa became a multi-million-dollar producer in 
just her second year and hasn’t slowed down since. Shortly af-
ter having her first child, Michael, Theresa left Howard Hannah 
and joined Keller Williams Chervenic Realty.

“I knew the business and wanted to be part of it,” she sys. “I loved 
being able to create my own business out of my very own core values 
and have flexibility to not miss out on my kids life.”

Theresa had her second son, Jacob, not too long after and has 
since been growing her business and raising her boys at the 
same time. “The hardest part has been continuing to grow my 
business as my family grows. I have had to learn balance and 
scheduling and what is important. I am fortunate that I have 
been able to enjoy being involved with my kids and still be able 
to create and manage a successful business that is very reward-
ing and still growing, “ she says.

Michael is now 9 years of age, and Jacob is 7. Theresa and Mike 
also have two yellow labradors, Reece and Max. Outside of work, 
they love to hang out by the pool, camp, travel, ride bikes and 
play games. Theresa is on the committee of both her sons’ school 
PTAs and enjoys being a part of what is happening there. She is 
also a member of the Women’s Council of REALTORS®, Moms 
Club, and Medina County of REALTORS®.

When it comes down to it, 
Theresa is still that little girl, 
passionate about helping peo-
ple and selling homes. Looking 
into the future, she is excited to 
continue building her team, “to 
help make even more people 
happy.” For Theresa, there is 
nothing better than working 
with her team, which includes 
her affiliate partners and other 
agents, to create a smooth 
transaction that benefits both 
buyers and sellers.   

“I love that my clients know 
they can count on me and 
trust me to lead them in the 
right direction,” Theresa says. 
“It’s so rewarding, watch-
ing them smile, taking their 
first picture in front of their 
new home, or receiving the 
big hugs from sellers moving 
onto their next chapters. It’s 
very heartwarming to see 
their excitement, getting to 
the closing table, knowing all 
that we went through along the 
way, and having developed that 
close relationship as a result. I 
wouldn’t trade it for anything.”
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